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AHOTANIIA

Makcum KOIIEJIEB «Po3pobka cucteMu BiJICTIIKOBYBAaHHS KOHTEHHEPIB
Track IT g mnatdopmu omnaitn mapkerunry Salesforce 3 Bukopucranusm LWCy:
JuniiomHa poborta 3a crnemianbHicTioO 122 “KoMm’roTepHl HayKu’ CKIAJA€EThCS 3
TEKCTOBOT YaCTUHHU, 0 MICTUTH 3 po3aiiu, 64 c., 47 puc., 2 Tabnuiy, 17 mkepen.

OOG’eKT AOCHIIKEHHS — CYy4YacHI MIAXOAM 1O OpraHizailii mnporecy poOoTu
MIJIPUEMCTBA 13 BAKOPUCTAHHAM OH-JailH maT@opm.

[Ipenmer AOCHIAKEHHS — CHUCTEMa YIpPaBIlHHSA B3a€EMOBIJHOCMHAMHU 3
KiTieHTamu Ha 6a3i iardopmu Salesforce.

Merta pobGoTH — NPOEKTYBaHHS Ta PO3pOOKAa MOAYIBHOTO JOJATKY st
aBTOMATH3aIlll yHpaBIiHHSA BiJCIIIKOBYBaHHSA pyXy KouteitHepiB "Track IT" ms
wiaTopmu omiaiiH MmapkeruHry Salesforce i3 Bukopucrtannsm Lightning Web
Framework.

3niiicaeno orsia nonyssipHuX CRM crcteM Ta BUKOHAHO TTOPIBHSJIBHUM aHaIi3
iX OCHOBHHMX (DYHKI[IOHATBHUX MOXJIUBOCTEH. JIOCHIKEHO CTPYKTYypYy CHCTEM
VIOPABJISIHHS B3a€EMOJIEIO 13 KIIEHTaMU, 110 BKa3aB HA JOLUIBHICTh pO3POOKH HOBHUX
KOMITOHEHTIB /ISl MIABUIIEHHS SIKOCTI 00CITyrOBYBaHHS.

[IpoananizoBaHo cydacHi (peHMBOPKM Ta iX OCHOBHHMX IHCTPYMEHTIB [IJIs
po3podku WEB monynis. Ha ocHOBi1 aHanizy BUKOHaHO OOTpYHTYBaHHS Ta BUOIp
dpeiimBopka Lightning.

Po3po0ieHo cTpykTypy Ta iHTerpariitauid moayss "Track IT", skuii 3a0e3mnedye
aBTOMaTM3allli yMNpaBIiHHSA MPOIECOM BIJCTIAKOBYBaHHS pyXy KOHTEHHEpIB Ha
miaTdopmi oHNalH MapkeTHHTY Salesforce, 1110 103BOISE MABUIITUTH SKICTh pOOOTH

3 KJII€EHTaMHU Ta ONePaTUBHICTh akTyasi3alii iHpopmarrii.

[TPOLEC, ABTOMATU3ALIA, CUCTEMA, IHTEI'PALLA, BBAEMOIIA



BUCHOBKH

VYopaiinHs ~ Oyab-IKUM ~ CYO'€KTOM  TOCHOAapioBaHHA  (MiANPUEMCTBA,
oprasizariii, GipMu) yepes creliaiizoBaHi CUCTEMU 3/IIHCHIOETHCS B 0araTbox KpaiHax
CBITY, aJ)K€ TaKWU MiJIX1]] JOBIB HA MPAKTHUIl CBOIO 3AaTHICTH ICTOTHO MiJBUIIYBATH
€(EeKTUBHICTh YIPABIIHCHKUX PILLIEHb.

CporoznHi rojoBHa poiib 1H(OPMALIWHAX TEXHOJOTIH B Cy4acCHOMY CBITI —
CHPUSATH MEHEIKMEHTY, aJIeKBaTHO pearyBaTu Ha JUHAMIKY PUHKY, CTBOPIOBATH Ta
HOIATPUMYBATH KOHKYPEHTHY II€peBary 3 METOI OTPUMaHHS MaKCHUMaJbHOIO
npuOyTKy. IliAnpUeMCTBO € KOHKYPEHTOCIPOMOXKHUM, SKIIO PEali3ye€ThbCsl HOro
notexmian (iHGopMaIiiiHUMI, YyHpaBIIHCHKUN, MApKETUHTOBHM, (DIHAHCOBUIA), SIKUN
703BOJIsIE CPOpMYBATH CTINKY PHUHKOBY IepeBary. JOCSATHEHHs MpIOPUTETIB IO
KO)KHOMY 3 LIMX HamnpsIMKIB 3a0e3nedye repeBary MiJIMPUEMCTBY B KOHKYPEHTHIN

00pOoTHOI.

[HpopMaliiiHI TEXHOOT] CYTTEBO 3MIHIOIOTH O13HEC-TIPOILIECH, BIIKPUBAIOTH B
ISUIBHOCTI H1PUEMCTB HOBI MO>KJIUBOCTI, JIO3BOJISIIOTH 30epertu
KOHKYPEHTO3J]aTHICTh ~ OI3HECy Ta  JocsiraTd  MIJABUILEHHS  OlepaliitHol
MPOYKTUBHOCTI, JIEBOCTI KOHTPOJIIO, a TaKOX JO3BOJISIIOTH CYTTEBO MPHUCKOPHUTH
poOodl TPOILIECH, CKOPOTUTH BUTPATHU, MOKPAITUTH KOOPAMHAIIO PI3HUX BU/IIB
TUSTBHOCTI, MIABUIIMTA NPOAYKTHBHICTH Tipari. TakuM dYmHOM, po3poOKa Ta
BIIPOBA/KCHHSI aBTOMATU30BAaHUX CHCTEM YIIPABIIHHS MPOIECOM BiJICIIIKOBYBAHHS

KOHTEHHEPIB JJIsI MAPKETUHTOBUX TUIATPOPM € aKTYaJIbHOIO MPOOIEMOIO.

VY npoiieci BUKOHaHHS OaKanaBpChbKOT JUTIOMHOI pOOOTH, OTPUMAHO HACTYIHI
pe3yJbTaTH.

3niliCHEHO TTOPIBHAIIbHY XapaKTePUCTUKY MOMYJsSIpHUX chboroaHi CRM-cuctewm,
BU3HAYEHO IX IepeBaru Ta HEAOJIKM, Ha OCHOBI 4HOro JJjisi oOpraHizaiii poooTu
nianpueMcTBa BUOpaHo cuctemy Salesforce sik HaliOibIn yHIBEpCATBHY.

3okpema, Salesforce.

Salesforce 6yB oOpaHwmit B IKOCTI 00'€KTa JIJIs TOCIIIKCHD, OCKIJIBKU € OJTHUM 3

JEpiB PUHKY, TAK SIK TOEJHYE B 001 Malike BCl MOKIMBOCTI pi3Hux Tumis CRM, a



TaKOX € JIErKO MacIITabOBaHOIO 1 MPUIATHOIO 10 3MIHHM CBOIX CTPYKTYp M NOTpedH
KJIIEHTa CUCTEMOIO.

JlocHiIKeHO CTPYKTYpy CHCTEM YIPABIISIHHS B3a€MOJIEI0 13 KJIIEHTaMH, IO
BKa3aB Ha JOIUIBHICTH PO3POOKM HOBHX KOMITOHEHTIB ISl TiABUINCHHS SKOCTI
00CITyrOByBaHHHI.

[IpoananizoBaHo cydacHi (peHMBOPKM Ta iX OCHOBHHMX IHCTPYMEHTIB [IJIsi
po3pobku WEB monynis. Ha ocHOB1 aHajizy BUKOHaHO OOTPYHTYBaHHSI Ta BHOIp
¢dpeiimBopka Lightning.

Po3po0ieHo cTpykTypy Ta iHTerpaniitamii Mmoayb "Track IT", skuit 3a0e3mneuye
aBTOMaTH3alli YIpaBiIiHHS MPOLIECOM BIJACHIJKOBYBaHHS pyXy KOHTEHHEpIB Ha
maTdopMi oHNlaiiH MapkeTuHTy Salesforce, 110 103BOJIs€ MIABUILUTH SKICTh POOOTH

3 KJIIEHTaMH Ta OMEePaTUBHICTh aKTyami3alii iHdopMallii.
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